High Value Offer Worksheet

1. What is the niche? 

2. What is their current situation? 

3. What is their desired situation? 

4. What is it costing them to stay where they are? 

5. What would it be worth to get them to their desired situation?

6. What are most niche participants doing to try bridge to their desired situation? How well is it working for them? 

7. What are most niche service providers offering participants to bridge to their desired situation? How well is it working for the participants and the service providers? 


8. What are the niche participants who are crushing it doing? How are they bridging the gap to their desired situation and how well is it working for them? How is it different? 

9. What price are you going to start with for your offer?



10. What payment plan options are you going to accept? 


11. What guarantee can you offer?
